
We help lending businesses get 
products to market. For us, this doesn’t 
just mean focusing on delivery to the 
end customer - we know that success 
is demonstrated by the size and 
condition of the loan book.  

Timely and efficient access to finance, 
which truly fits in with the needs and 
demands of the lending business, 
can have a real impact on what that 
success looks like and how quickly it 
can be achieved and maintained.

There are a large range of different 
wholesale funding types available from 
specialist lenders willing to come in at 
different stages of a business’ cycle. 
Navigating a way through this needs a 
clear view of where a business is, and 
where it wants to get to. If you work 
with us we’ll help you on that journey.

Our team has a lot of experience 
dealing with the borrowing needs 
of financial services lender clients 
in both the SME and regulated 
consumer spaces. We have experience 
of working with forward flow 
agreements, spot sales, loan portfolio 
sales, acquisitions, loan-on-loan 
facilities, warehousing/SPV and senior 
loan facility structures.

What sets us apart is the ability to pull 
together resource from our banking, 
regulatory, commercial and corporate 
practices and deal with all of our 
clients’ needs under one roof. Our 
dedicated alternative lending team 
understands the needs of our clients 
in this area, and we all benefit from 
working from one base, which acts as 
a centre of excellence with national 
and international reach.
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Upscaling a forward flow seller 
client’s arrangements from 

£75m to £150m

FORWARD FLOW 
SELLER

Advising a forward flow 
purchaser of unregulated term 

loans

FORWARD FLOW 
PURCHASER

Advising an alternative lender 
in respect of a loan-on-loan 

facility and loan portfolio sales 
and acquisitions

ALTERNATIVE 
LENDER

Advice to a forward flow 
purchaser in relation to an 

arrangement phased up to £120m 
for the purchase of unregulated 

bridging loans

FORWARD FLOW 
PURCHASER

Advising a client in relation to 
a £100m senior debt facility 

provided to fund the provision of 
new mortgage loans

WAREHOUSING 
BORROWER

Advising in connection with 
the provision of up to £300m 

facilities for a property bridging 
lender

FUNDER DUE 
DILIGENCE

Advising a lender in relation to 
£25m facilities for a bridging 

lender

SENIOR DEBT 
PROVIDER DD

Advising an international bank in 
relation to multiple fund finance 

facilities in excess of £100m

FUND FINANCE 
PROVIDER

Advice in respect of a £5m 
senior revolving facility to be 
utilised for the provision of 
specialist consumer loans

SENIOR DEBT 
BORROWER

Advising a lender in respect of 
various funding transactions 

provided to SME and consumer 
lenders

SENIOR DEBT 
LENDER

Advising a client in relation to its 
£125m wholesale finance and 
securitisation arrangements

WAREHOUSING 
BORROWER

Advice in respect of a £35m senior 
revolving facilities agreement 

for the acquisition of a book of 
unsecured instalment loans

SENIOR DEBT 
BORROWER
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